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NEPITPA®H MAGHMATOZ — COURSE DESCRIPTION

TitAoc / Title: MAPKETINTK ATPOTIKQN NPOIONTQN KAI TPODIMOQN Yrioxp/Compuls @

Mpoatp/Elect |

Abaokwv / Lecturer: Kwvotavtivog Alovakng, Atdaktwp Otkovoptkou Mavemiotnuiou Seuwv/Seminar O
ABnvwv

QOSwort/Autumn @
Eapwo/Spring O

ENIAINKOMENOZ :TOXOZ MAGHMATOZ / COURSE GOALS
O otoxoc Tou paBnuatog eival n Katavonon Twv apXwv, OTPATNYLKWV Kol €pyaAEiwv Tou MAPKETIVYK
eotialovrag os Aypotika Mpoidvta kat Tpodua. Metd tTnv OAOKARPWGON TOoU Habripuatog ol poLTtnTES
(1) Ba €xouv katavonoel kat Ba pmopouv va epapudlouv T plthocodia Tou MAPKETLVYK
(2) Ba £xouv amoktoeL TNV KATAAANAN KOTAPTLON WOTE va gival og B€on vo uAomolouV Kat va afloAoyouv Eva
marketing plan.

ANAAYTIKA NEPIEXOMENA MAOHMATOZ — COURSE CONTENTS
Evéryra /Unit Qpeg/Hrs
Eloaywyn os Baclkég évvoleg MApKeTvyK, n dthocodia tou MApPKeTIVYK
‘Epguva HAPKETIVYK - H Aoyikr) evog marketing plan
Avaluon MeptBaiiovtog & Ayopadg, Opapa enixeipnong & otoxol LAPKETIVYK
JTpatnylKEC Segmentation — Targeting — Positioning
Jupnepipopd KatavaAwtn (og oxEon e aypOTIKA TTpolovTa Kal TPOdLUQ)
JTPATNYLKEC KOL TOKTLKEC Melypatog MApKeTvyk (Lépog 1)
JTPATNYLKEC KOL TOKTLKEG Melypatog MApKETIVYK (LéEpoC 2)
TakTkég Kat Opyavwaon NwAnoswv
Yninpeoieg - EAsUBegpo Oépa*
TeXVIKEG OTATIOTIKWY avalUoswy - EAeUBepo Oéua*
Mapouacioon TeAKAG epyaciog
(uAomoinon evog marketing plan)
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* EAeUBepo (mMpoalpetiko) Ocpua — Eldka Intripata MApKeTvyk (emloyr dpoltntwy)
Mpotdoslg:

(1) B2B MapKeTLVYK

(2) Kowwvia kat Mapketivyk Aypotikwv Mpoidviwy

(3) Emuyelpnotakég kploelg o TpodLua

(4) Zrpatnykég branding

MEGOAO:Z AIAAZKAAIAZ/ TEACHING METHOD EZETAZH MAOHMATOZ / EXAMINATION
QPE> / HOURS Baputnta/ Weight

Aldaokaliog / Taught 36 Ap. OTOULKWY EPYACLWY Mparmtn e€€taon/Written exam 40%
In class case studies &

Sepwvapiov / Seminar 0 No of pers. assignments participation 20%
Juvepyaoia pe dtddokovta / Atoukeg epyaociec/Pers
Collaboration with lecturer 0 Ap. opadikwy epyaciwy 1 assignmts
Ouadikég epyacieg/Group

Mpaktikng / Laboratory 0 No of group assignments assignts 40%

SYNOAO QPQON / TOTAL: 36 SYNOAO / TOTAL: 100%



BIBAIOTPADIA /
BIBLIOGRAPHY

MAPATHPHSEIS /
NOTES

(1) Marketing of Agricultural Products (9th Edition), Richard L. Kohls and Joseph N. Uhl

(2) MapkeTvyk. ApxEG, ZTpaTnYIKES, EbapuoyEG. Anuntpladng 2. kat T(wptlakn A., Ek6oaoelg Rosilli
(2011)

(3) Marketing Plan: NMwg va Zxebialete AnoteAeopatikd Mpoypdppoata MAapketvyk, I AuAwvitng
kal M.Naractabonovlouv, EkSooelg AB. ZtapolAn (2010)

(1) H BLBALoypadia eival mpotelvopevn. Agv amalteital N ayopd KAmoLoU GUyYyPAUUOTOC.

(2) To mpoypappa podnuatwy ivat evEELKTIKO Kot eVEEXETAL VA YivEL alayn otn pon A Thv
nuepounvia Twv Slaléewv. e mepimtwon aAlayng ot poltnTtég Ba evnuepwBouv Eykatpa.

(3) H ouppetoxn otig Sltalégelg Ba ouvekTiunBel otnv teAkn Babuoloyia.

(4) 2tn dLapkela Twv Starégewv Ba culnTtouvtal peAéTe epinmtwong os popdr epyaciog (6ev
amatteital mpoetolpaacia)



