AGRICULTURAL UNIVERSITY OF ATHENS
POSTGRADUATE PROGRAMME
Agribusiness Management

FEQMONIKO NANEMIZTHMIO AGHNQN
MPOrPAMMA METANTYXIAKQN 2MOYAQN
OPTANQzH & AIOIKHZH EMNIXEIPHZEQN
TPOOIMQN KAI TEQPTIAZ

NEPITPA®OH MAGHMATOZ — COURSE DESCRIPTION

TitAoc / Title: MAPKETINTK ATPOTIKQN MPOIONTQN KAl TPO®IMQN
Yrioxp/Compuls @
Meépocg tou..,Part of..: Mpoatp/Elect m|
Kwéikoc / Code: Zeuwv/Seminar 0O
OSwor/Autumn @
Abaokovreg / Kwvotavtivog Alovakng Eapwo/Spring O
Lecturer:
Mpoanaitovueva padnuata / Prerequisites Kwéikog/Code

ENIAIQKOMENOZ 2 TOX0Z MAGHMATOZ / COURSE GOALS

O oTOX0G TOU HabrpaTog eivat n Katavonon Twy apxwy, BewpLwyv Kal epyaleiwv Tou MAPKETLVYK HECA amd TO piopa
TwV AypoTikwv Mpotovtwv Kat Tpodipwy. Metd tnv oAokApwon Tou pabrpatog ot GoLTtnTES

(1) Ba €xouv katavoroel tn phocodia Tou MAPKETIVYK.

(2) Ba €xouv amoktroeL TNV KATAAANAN KOTAPTLON WOTE va elvat oe B€an va uAomoloUyv Kat va agloAoyolv éva marketing
plan

ANAAYTIKA MEPIEXOMENA MAGHMATOZ — COURSE CONTENTS

Evotnta / Unit Qpec/Hrs
1  Ewaywyn os Baolkég évvoleg MApKeTLvyK, N dthocodio tou MApKETIVYK (3)
2  Epeuva papketivyk - H Adoyikn evog marketing plan (3)
3 Avaluon MNeptBaAiovtog & Ayopag, Opapa emixeipnong & otoXol LAPKETLVYK (3)
4 ITPATNYLKEG KaL TAKTIKEG Melypatog MapkeTivyk (Lépog 1) (3)
5  Ztpatnylkég Segmentation — Targeting — Positioning (3)
6  JTPATNYLKEG KOl TAKTIKEC Melypatog MAapKeTLvyK (Lépog 2) (3)
7  Toktikég kat Opyavwon NwAnoewv (3)
8  Ymnpeoieg - EAeUOepo Oépa* (3)
9  TpowBnon AypoTtikoU mpoidvtog & AypoTikr ETXELPNUATIKOTNTA (3)
10 uumepidopd KatavaAwtr (o ox€on e aypOTLKA TipoilovTa Katl TpddLua) (3)
11 Noapouciaon TeEAKNG epyaciag (3)

(uAomoinon evog marketing plan)
12  Inclass exams (3)

* EAeUBepo (MpoalpeTiko) Oépa — ELSika {ntrpato MAapKeTLvyK (emdoyn doltntwy)
Mpotdoelg:

(1) Aravepmopio kal PL (Ayopégc Commodity Vs. MpootiBépuevng Atlag)

(2) Kowwvia kat Mapketivyk Aypotikwy MNpotoviwv

(3) Emuyelpnolakég kploelg o tpodLua

(4) Ztpatnyikég branding

(5) Texvikég avolboswv

MEOOAOZ AIAAZKAAIAZ TEACHING METHOD EZETAZH MAGHMATOZ / EXAMINATION
Baputnta
QPEZ / HOURS Weight
Adaokaliog / Taught 36 Ap. OTOULKWV EPYACLWV Mparmth e€étaon/Written exam 40%
Yepwvapiouv / Seminar No of pers. assignments
Suvepyooia pe Stddokovta/ 0O In class case studies & participation 20%

Collaboration with lecturer
Opadikeg epyacieg/Group 40%

assignments
Ap. OPASIKWY EPYOCLWV 1
Mpaktwknc / Laboratory No of group assignments SYNOAO / TOTAL: 100%

JYNOAO QPQON / TOTAL: 36




BIBAIOTPADIA /
BIBLIOGRAPHY

NAPATHPHZEIS /

NOTES

HMEPOMHNIA/DATE

(1) Marketing of Agricultural Products (9th Edition), Richard L. Kohls and Joseph N. Uhl
(2) Mdpketvyk. ApxEG, STpatnyikég, Edapuoyec. Anuntpladng 2. kot T{wpetlakn A., Ekddoeig Rosilli (2011)

(3) Marketing Plan: Mwg va 2xedLdlete Anoteheopatikd Mpoypappata Mapketvyk, . AuAwvitng Kot
MN.NanactaBonovAou, Ekddoelg AB. ZtapoUAn (2010)

(1) H BLBAoypadia eival mpotevopevn. Agv amatteital n ayopd KATOLOU CUYYPALLOTOG.

(2) To mpoypappa podnudatwy ivat evEELKTIKSG Kol EVOEXETAL val YiveL aAAayr otn por| i TNV
nuepounvia tTwv Sltaléewv. e mepimtwon aAlayng ot poltnTtég Oa evnuepwBolv éykatpa.
(3) H ouppetoxn otig Stalé€etg Ba cuvektiunBel oatnv tehkr) Babuoloyia.

(4) 2tn dLdpkela Twv Stalégewv Ba culnTouvtal peAéteg epintwong os popdn epyaciag (gv
amnatteltal mpoetolpaacia)
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